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Forward Looking Statements 

This presentation may contain forward-looking statements within the meaning of the federal securities laws. Forward-

looking statements relate to expectations, beliefs, projections, future plans and strategies, anticipated events or trends 

and similar expressions concerning matters that are not historical facts. In some cases, you can identify forward-looking 

statements by the use of forward-looking terminology such as ñbelieves,ò ñexpects,ò ñmay,ò ñwill,ò ñshould,ò ñseeks,ò 

ñapproximately,ò ñintends,ò ñplans,ò ñpro forma,ò ñestimatesò or ñanticipatesò or the negative of these words and phrases 

or similar words or phrases that are predictions of or indicate future events or trends and that do not relate solely to 

historical matters. Forward-looking statements involve known and unknown risks, uncertainties, assumptions and 

contingencies, many of which are beyond the companyôs control, that may cause actual results to differ significantly 

from those expressed in any forward-looking statement. These risks include, without limitation: the geographic 

concentration of the companyôs data centers in certain markets and any adverse developments in local economic 

conditions or the demand for data center space in these markets; fluctuations in interest rates and increased operating 

costs; difficulties in identifying properties to acquire and completing acquisitions; significant industry competition; the 

companyôs failure to obtain necessary outside financing; the companyôs failure to qualify or maintain our status as a 

REIT; financial market fluctuations; changes in real estate and zoning laws and increases in real property tax rates; and 

other factors affecting the real estate industry generally. All forward-looking statements reflect the companyôs good faith 

beliefs, assumptions and expectations, but they are not guarantees of future performance. Furthermore, the company 

disclaims any obligation to publicly update or revise any forward-looking statement to reflect changes in underlying 

assumptions or factors, of new information, data or methods, future events or other changes. For a further discussion of 

these and other factors that could cause the companyôs future results to differ materially from any forward-looking 

statements, see the section entitled ñRisk Factorsò in the companyôs most recent annual report on Form 10-K, and other 

risks described in documents subsequently filed by the company from time to time with the Securities and Exchange 

Commission.  



3 

CoreSite at a Glance 
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Strong Historical Financial Performance 
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Scalable Data Center Solutions 

Since 2001, CoreSite has focused on building and serving a strong network and 

cloud community to support the needs of enterprises through secure, reliable, high-

performance data center solutions supported by industry-leading customer service.      

 

CoreSite has achieved six 9s uptime across its portfolio for the last three 

consecutive years.  

Reliable, Secure, and High-Performance 
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+ Historical six 9s (99.9999%) uptime across the portfolio 

+ Physical security meeting regulatory compliance 

requirements  

+ In-house facilities and security organizations 

+ Rigorous internal security training and certification 

+ SSAE 16 Type 2 SOC 1 certification 

Reliable, Secure, and High-Performance 

Reliable, Secure, and Compliant High-Performance 

Scalable Best-in-Class Customer Experience 

+ 16 operating data centers, plus 1 under development; 
scalable campus model 

+ 8 of the USô largest commercial and  
data center markets 

+ Ability to nearly double occupied NRSF 

+ Approximately 85% of data center square feet owned 
vs. leased  

+ Experienced and committed operations and facility 

personnel with an average tenure of 5 years  

+ Ranked 70th percentile of all North American 

B2B businesses for customer experience  

+ Dedicated implementation resources to ensure a 

seamless onboarding process 

+ Cloud-enabled, network-rich data center campuses 

+ Over 275 network service providers supported by robust 

internet exchange (IX) services to key public clouds 
- CoreSite Open Cloud Exchange 

- Any2 Internet Exchange 

- CoreSite Open Internet Exchange Hub 

+ 15,000+ interconnections 

+ Enabling enterprise with support ecosystems  
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Bringing together a strong network and cloud community to support the needs 

of the enterprise, and creating a highly diverse customer ecosystem.  

Our Focus and Strategy 
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SILICON VALLEY 

SV1    SV3    SV5 

SV2    SV4     

LOS ANGELES 

LA1    LA2 

DENVER 

HQ    DE1    DE2 

CHICAGO 

CH1 WASHINGTON DC 

DC1 

N VIRGINIA 

VA1    VA2* 

BOSTON 

BO1 

MIAMI 

MI1 

*VA2 Opening 

  Q3/Q4 2014 

NEW YORK 

NY1    NY2 

Presence in Strategic Markets 



NY2 Secaucus, NJ 

+ Phase 1 NRSF: 53,000 

+ Completed Q4 2013/Q1 2014 

+ Campus NRSF: 255,000 sq. ft. 

  ~ plus 100,000 expansion capability 
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VA2 Reston, VA 

+ Phase 1 NRSF: 50,000 

+ Estimated completion: Q3/Q4 2014 

+ Total NRSF: 198,000 

+ Campus NRSF: 460,000 sq. ft. 

Weôre Expanding 



SIs and MSPs 

(6%) 

 

Content, Media  

and Entertainment 

(14%) 
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Enterprise 

(21%) 

Network & 

Mobility 

(35%) 

Cloud & IT 

Service Providers 

(24%) 

Note: percentages based on number of customers. 

We bring together a strong network and cloud  

community to support the needs of the enterprise  

Customer Verticals 

http://get.anthem.com/va/wm/
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Top Ten Customers 

Number of 

Locations 

Total 

Occupied 

NRSF 

Percentage of 

Total Operating 

NRSF 

 Annualized 

Rent ($000) 

Percentage of 

Annualized 

Rent 

Weighted 

Average 

Remaining Lease 

Term in Months Customer Industry CoreSite Vertical 

1  Technology Digital Content    4    54,267    3.2% $10,511    7.6% 31 

2  Technology Cloud    5    126,734    7.4     6,856    5.0     72 

3  Technology 
Systems Integration & 

Managed Service Provider 
   3    53,014    3.1     6,726    4.9     41 

4  Technology Digital Content    9    51,393    3.0     5,535    4.0     11 

5  Government* Enterprise    1    141,774    8.3     4,112    3.0     92 

6  Technology Cloud    1    27,036    1.6     3,981    2.9     50 

7  Financial Enterprise    2    12,184    0.7     3,041    2.2     11 

8  Technology 
Systems Integration & 

Managed Service Provider 
   1    6,034    0.4     2,646    1.9     10 

9  Managed Services 
Systems Integration & 

Managed Service Provider 
   1    23,663    1.4     2,378    1.7     108 

10  Government Enterprise    2    16,764    1.0     2,328    1.7     6 

  Total/Weighted Average       512,863    30.1%   $48,114    34.9% 43 

As of 3/31/14 

*  Denotes customer using space for general office purposes 
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CoreSite One Wilshire Campus ï Los Angeles 

Enterprise ï Studios  

and Post Production 

Content Distribution 

Cloud 

Network 

Enabling the Enterprise Through a Highly Diverse 

Customer Ecosystem 

Our Entertainment and Gaming ecosystem in Los Angeles is interconnected using more 

than 2,000 cross connections 

+ 275+ networks      

+ 70+ cloud providers    

+ 55+ content providers 

The companies listed above are representative of targeted verticals. 

A virtual campus 

connected via dark 

fiber 


